Battlefords
Housing Market
2020
A Year In Review

INVENTORY
DECREASES

NEW FOCUS
ON HOME

SALES ARE UP AND PRICES SHOW
A SLIGHT INCREASE WITH
LOWER YEAR-END INVENTORY
by Susan Kramm

The past year has created much uncertainty in the real
estate market. Sales are up substantially from the previous
year, due in part to a lower inventory and lower bank rates.
In addition, the pandemic has us spending much more time
at home and underscored the focus on our families and home
environment.
Whether to renovate or start with a change in homes that will
accommodate our new needs.

HOMES UNDER
200K IN
DEMAND

There is
opportunity for
high prices any
time of the Year

RECORD LOW INTEREST RATES

WHEN IS
THE BEST
TIME TO
SELL
2019 was a strong Buyers
Market with 2020 having
a slow start. While the
pandemic
did
disrupt
home sales in the spring
of 2020 , the market
quickly
made
an
impressive rebound. The
surge
in
home
sales
toward the end of 2020
actually made up for the
spring
market
losses.
December
showing
strength so we may see a
much stronger Jan-Feb
than normal.

Prepare Yourself
Prepare Your Home Properly
Understand Your Personal
Goals
Set Your Financial Goals

ACTIVITY IN THE NEIGHBOURHOODS 2020
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Most Buyers have a price bracket range they are looking for.
The competition in that bracket is what can make or break a
sale. To sell a buyer will need to see VALUE in your
property over your competitions.

IN A BALANCED MARKET, THERE ARE
MANY HOUSES TO CHOOSE FROM AND
MANY PURCHASERS LOOKING
FOR HOMES
.
Several factors influence the housing market, including mortgage interest rates, inflation, employment,
investment, construction, immigration, government assistance programs, and the health of local and
world economies. All of these influence the supply and demand of the market which, in turn, affects
prices. In a balanced market, houses are usually sold relatively quickly at reasonable sale prices and list
prices tend to stay stable.
A balanced market is one of three market classifications used by experts to describe the balance of supply
and demand in the property market. The other two terms—a seller’s market and a buyer’s market—
indicate a shift away from a balanced market. Each market is determined based on the sales-to-active
listings ratio.

Sales to Listing Ratio

% of the Market

COMPETITION IN YOUR PRICE RANGE

When there’s an equal number of
houses on the market as people
looking to buy, sellers may have to
get creative. A balanced market
usually means prices are stable so
you’ll have to look beyond just the
listing price to get people through
the door.

SIGNS TO TELL YOU THE MARKET IS
IMPROVING
To know if the housing market in any given year is improving, you've got to
compare activity not only month-over-month but also year-over-year. Real
estate markets move in cycles. Sometimes the market is up and sometimes the
market dips.
The Job Market Recovers
When you hear your neighbor's car pulling out of the garage in the wee hours of the morning after months of no
activity, you'll know that your neighbor got a job. When the unemployment rate drops and people return to work, the
housing market is recovering.
For Sale Signs in the Neighborhood Vanish
Too many for sale signs in your neighborhood means there are too many homes for sale and generally not enough
buyers to buy them. Excess inventory pushes down sales prices.
Average Sales Prices Stop Falling
It doesn't matter whether you track home sales when the market is depressed, they all fall. Compare average sales
prices this year to average prices last year. Steady increases mean the market is improving.
Starter Homes Sell Faster
When demand is on the rise, homes sell quickly, and the days on market are reduced. A starter home that is
attractively priced in good condition and a desirable location should typically sell within 90 days.
Closed Businesses Reopen
Little shows more faith in a budding economy than when entrepreneurs strike out and open a new neighborhood
business. When you spot the boards coming off of a closed up shop, and a new sign goes on the building, it means
recovery is underway.
Distressed Sales Disappear
When you no longer have to ask if the home for sale is a foreclosure, the market is turning around. When traditional
sellers feel the market is stable enough, they will put their homes on the market because those sellers will have equity.
Interest Rates are Attractive
When financing is scarce, the cost of lending that money goes up. When plenty of money is available to lend, interest
rates fall. Lower interest rates equal a higher purchasing power for buyers and stimulate the housing market.
More Buyers are in the Market
The National Association of REALTORS' Housing Affordability Index tracks the percentage of buyers who can
afford to buy a home. The higher the percentage, the lower the income that is required to qualify for a mortgage.
Sellers Buy Move-Up Homes
During troubled times, typically, the only sellers who sell a home are those who must due to circumstances beyond
their control, such as a job transfer, divorce, or they can't afford to make their mortgage payment. Many of those
sellers do not buy another home. The move-up market becomes stagnant. In a more balanced market, it's not only a
good time to sell but also a good time to buy a home.

THINKING OF SELLING IN 2021?
Set Your Selling Price Judiciously
Pricing the home correctly and well is one of the key criteria and decisions in home
selling.
Sell to Your Buyers with Your Curb
Buyers often drive around neighbourhoods to get a feel for it and the homes on the
market. Show them your curb appeal, they may already be sold by it.
Get Your Ducks in a Row
You cannot count on a predetermined selling price for your current property to finance
the purchase of your new home. Holding off buying a new home until the current one is
sold will provide you with a clearer picture of what you can afford as your next home.
Do Your Home Work in Advance
A pre-listing inspection is a way to go if you are keen on selling your home fast.
Usually, the buyer hires a home inspector when they make an offer, stating that their
offer is conditional on a satisfactory inspection. Take charge of this task and have the
inspector’s report handy for the buyers at the time of contract negotiation and signing.
Nip it in the Bud
As soon as the home inspector provides you with a detailed report, highlight the top 3-5
things that are a “must fix” even before listing your property on the market for sale. Get
the handymen in and get the repairs done prepare your home for the sale
Take the Minimalist Route
If you have too much of anything in your home – get rid of it before listing the home.
Trash it or store it, depending on what you need and what can be discarded. Make your
home clutter-free for better flow and feel to welcome your potential buyers.
Add a Dash of Something Special
You need to make your property stand out from the competition. You may want to
consider adding a special incentive. Offer something to sweeten and seal the deal.
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